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Wealthier Long may be asking too much for their homes, causing prices, particularly on 
the North Shore, to drop at a faster rate than in the rest of the region, a new study has 
found. 
Homes on 's North Shore saw an annual average price decline of 13.4 percent to 
$998,885 in last year's fourth quarter compared with the same period a year ago. Overall, 
the average price of a Nassau home fell just 5.6 percent to $586,401, according to 
Prudential Douglas Elliman's first market overview. The median home price - half the 
homes sold for less and half for more – on the North Shore dropped 7.8 percent to 
$726,000, while the median Nassau home slipped 2.3 percent to $474,000. 
 
As sellers price their homes too high, a glut of homes develops and that, combined with a 
lack of demand, leads prices to fall. North Shore homes are staying on the market for 109 
days at their last listed price - nearly three weeks more than a year ago - and are finally 
moving for 8.9 percent less than that price. In Nassau, overall, homes are sitting for 97 
days and selling at a discount of 6.2 percent. 
 
"North Shore sellers aren't necessarily in synch with the market because they are pricing 
too high," said , chief executive of Miller Samuel, the independent New York residential 
appraisal company that prepared the study, which also includes Queens. 
 
Queens and , excluding the East End, fared better. Home prices rose 
in Queens, climbing 1.2 percent to $492,117 on average. The median sales price 
was $485,000, up 4.3 percent. Homes stayed on the market for 83 days and sold 
for 4.7 percent less than the final asking price. 
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Brokers are noticing that Queens is a stronger market than Long Island. "The home prices 
are more moderate, and it's more convenient to the city," said Ed Gitlin, chief executive 
of Century 21 Benjamin, which has five offices in Queens and on Long Island. 
 
In Suffolk, homes sold for an average of $438,551, down 2.1 percent. The 
median price was flat at $390,000. Houses spent 102 days on the market and sold 
at a 4 percent discount. The East End was not analyzed in this survey. 
 
Although prices are slipping and inventory is rising, Prudential Douglas Elliman chief 
executive Dottie Herman said the market can't be termed "horrible" until homes sit for 
more than six months. A three- or four-month lag isn't bad, but Long Island sellers aren't 
used to it. 
"People got spoiled," said Herman, who expects home prices on Long Island to be flat 
this year. "They got too comfortable. They just threw their house on the market and they 
could sell it. Now they really have to stage their property ... maybe paint it, update some 
things, be a little more competitive." 
 
One bright spot in the survey, Miller said, is that sales picked up at the end of 2006, 
compared with the same period a year earlier. He attributed this to the strength of the 
regional economy and a decline in mortgage rates. 
 
"If the home is priced accurately, it will move," Miller said.  
 
List price vs. sale price 
 
Home prices in Nassau are dropping, but those in Queens and Suffolk are faring 
better. The number of days on the and the listing discount are calculated from the last 
date and price at which the property was listed. 
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